Life Insurance—A Pivotal Tool
for Your Wealth Transfer Plans

PACIFICLIFE

Pacific Life Insurance Company

What matters most to you? Securing retirement income? Protecting your family or business? Preserving your wealth for
the future? Whatever your goals, now is the time to explore how Pacific Life can help you reach those goals and create a

meaningful future.

Life Insurance Can Help

A wealth transfer planning strategy using life insurance may offer simplicity in an otherwise complex environment impacted
by taxes. It can be a tax-advantaged and effective way to help you ensure your legacy lives on by helping to offset potential
estate taxes and accomplish your other important financial goals.

3 Potential Benefits of Using Cash Value Life Insurance

as a Wealth Transfer Tool

Tax-Free Proceeds’
Death benefit proceeds are paid
income tax-free to beneficiaries
and provide the liquidity to help:

Cash-Value Assets
Cash value life insurance offers
the potential to accumulate cash
value over time to help you:
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Planning Ease
Life insurance as part of a
well-structured wealth transfer
strategy may help you:

Pay for estate taxes and
help preserve your estate’s value

Count it as an asset on balance sheet
and other financial reporting

Leverage assets to be used in a trust

Enjoy a potential source of tax-free? supplemental
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income for an unplanned need or opportunity Provide creditor protection if structured properly

Ensure a smooth business transfer

Leave a financial legacy to heirs without
the costs and delays of probate

Gain greater flexibility through tax-deferred
cash value growth potential

Equalize your inheritance left to heirs when
passing a combination of illiquid and other assets

Leave a financial legacy
in a tax-efficient way

Skip or suspend premiums as long as the cash
value is sufficient to pay ongoing policy charges

Pay for final expenses, medical,
and funeral expenses

Talk with your financial professional today about the many ways life insurance may
help your financial well-being and wealth planning needs.

In order to sell life insurance products, a financial professional must be a properly licensed and appointed life insurance producer.

'For federal income tax purposes, life insurance death benefits generally pay income tax-free to beneficiaries pursuant to IRC Sec. 101(a)(1). In certain situations, however, life insurance
death benefits may be partially or wholly taxable. Situations include, but are not limited to: the transfer of a life insurance policy for valuable consideration unless the transfer qualifies
for an exception under IRC Sec. 101(a)(2)(i.e. the transfer-for-value rule); arrangements that lack an insurable interest based on state law; and an employer-owned policy unless
the policy qualifies for an exception under IRC Sec. 101(j).

*For federal income tax purposes, tax-free income assumes, among other things: (1) withdrawals do not exceed tax basis (generally, premiums paid less prior withdrawals); (2) policy
remains in force until death (any outstanding policy debt at time of lapse or surrender that exceeds the tax basis will be subject to tax); (3) withdrawals taken during the first 15 policy
years do not cause, occur at the time of, or during the two years prior to, any reduction in benefits; and (4) the policy does not become a modified endowment contract. See IRC Sec.
72,7702(f)(7)(B), 7702A. Any policy withdrawals, loans, and loan interest will reduce policy values and may reduce benefits.
3State law may provide life insurance and annuities with certain asset protection benefits. As a general rule, a debtor may not transfer property with the intent to avoid debt due to
his creditors. The laws governing asset protection, however, are complex and the consequences of poor planning may be both civil and criminal penalties. Anyone contemplating
an asset protection plan should not undertake such without the advice of legal counsel. 10f2

0

24-308A VLQ4076-1224 12/24 E1227



Pacific Life, its affiliates, their distributors and respective representatives do not provide tax, accounting or legal advice.
Any taxpayer should seek advice based on the taxpayer’s particular circumstances from an independent tax advisor or attorney.

Pacific Life is a product provider. It is not a fiduciary and therefore does not give advice
or make recommendations regarding insurance or investment products.
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Pacific Life Insurance Company is licensed to issue insurance products in all states except New York.
Product/material availability and features may vary by state.

Insurance products and their guarantees, including optional benefits and any crediting rates, are backed by the financial strength and claims-paying
ability of the issuing insurance company, but they do not protect the value of the variable investment options. Look to the strength of the
life insurance company with regard to such guarantees as these guarantees are not backed by the broker-dealer, insurance agency,
or their affiliates from which products are purchased. Neither these entities nor their representatives make any representation or
assurance regarding the claims-paying ability of the life insurance company.

The primary purpose of life insurance is to provide death benefit protection in the event of the insured’s death.
Life insurance is subject to underwriting and approval of the application and will incur monthly policy charges.

Pacific Life Insurance Company’s Home Office is located in Omaha, NE.

Investment and Insurance Products: Not a Deposit Not Insured by any Federal Government Agency

Not FDIC Insured No Bank Guarantee May Lose Value
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